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This infographic aims to demystify the different aspects of startup funding. If you would like to know
in detail, please read the “Startup Funding - A comprehensive guide for Entrepreneurs™ on my blog
arnab.co and check out the startup funding series on my YouTube channel at youtube.com/arnabarray.

Sources of Funding

The different sources of funding available for a startup.
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Modes of Funding

Different financial instruments or mode through which you can raise funding.
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Stages of Funding

Stages of startup funding (Equity) sra
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Geographical Expansion Exit Planning / IPO

Expand Production Scaling Up Operations Mergers & Acquisitions
STAGE Team Building Economies of Scale
Build Management Team Marketing & Sales
Validate Business Concept Product Development Gapabilities
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Business Configuration

Investment Ranges & Expected ROI

Typical investment ranges & expected return on investment by investors
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What do Investors look for?

Investment criteria from the investors point of view that drives an investment
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The Process of Funding
How to appmaCh Investors? @ runoinG acreEmENT
Once you have the pitch along with its ksl
components ready you should start approaching ®
investors. You can meet investors in startup SUERILLNENGE
events or competitions. You can also proactively @ peesentarion & INVESTHENT BISCUSSIONS
Reach out to investors by sending them (BUSINESS PLAN & INVESTOR DECK)
emails with the teaser document and @ roLLow-up FoR MEETING
follow up for a meeting. You can also
reach out to investment forums or
investment networks or get referrals ey
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Let us help you preparing your pitch.

BPlan Experts

Business Planning Experts
www.bplanexperts.com
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